
This program goes way beyond what product 
knowledge and sales training alone can do for your 
sales team.* In this deep dive training, your salespeople 
will learn : 

• How to negotiate a win-win outcome or solution, with 
their prospects/customers, so they don't default to discounting.  

• What to do when they don't appear to have the upper 
hand, or power, in the negotiation. Many times, 
salespeople don't follow up, make an offer, or even ask for the 
business, because they are intimidated by the power they perceive 
the customer has. This program will show them how to offer 
and ask with complete confidence every single time.  

• How to build customer relationships and trust that 
produce a steady stream of  referrals and repeat business. 

• How to consistently sell more and sustain their sales 
growth, longterm, without resorting to pushy "closing" tactics.  

All of  our programs are delivered 
exclusively by our Founder and 
CEO, Duane Huff. 

Your will see an immediate and 
lasting ROI,  and your salespeople 
will thoroughly enjoy this high 
energy, engaging, highly-
interactive training experience. 

Negotiation	 Skills	 For	 
Sales	 Professionals	 



This training can be delivered in theses formats:  
• Keynote  

• 1/2 day training 

• Full-day training 

• Multi-day training up to a 1 - 5 days (high level to deep dive mastery) 

*This training is different from anything else your  
salespeople have experienced, in that it will give     
them the skills, tools and insights they need to achieve    
ongoing, sustainable sales growth.

Rene Millet,  
Event Coordinator 
Office: 225-384-0693 
Email: 
info@influenceseminars.com 

Influence Seminars  
Baton Rouge, LA 70817

Salespeople love this training experience because it's 
anything but typical. From the very beginning, they are 
engaged in activities, games and breakout sessions, 
designed to internalize the concepts and principles 
taught, so they can use them and see results immediately.
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